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Economists follow a business approach to litigation finance
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6 elements of
a business approach

in litigation
finance

Appropriate
pricing

Conflict
resolution

Risk
Control

Mechanism
Cost efficiency

Productivity
In legal 

clarification

Balance Sheet
Effects
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Potential demand for a Litigation Funding online marketplace 

• Lawyers looking for funding for 
non affluent clients             

• Complicated Contracts

• Technology-oriented approaches 
to LF mainly for standardized mass 
consumer rights cases

• Lack of Opportunities for Commercial 
Funders

• Hurdles in building a balanced portfolio 
with a quantitative approach to 
portfolio management

• Cost of analysis and risk of litigation 
prediction

• Difficulties to calculate a risk-
adjusted IRR, especially with 
respect to    an unknown length 
of the litigation process

• No access to unknown affected parties

• Non-commercial motives for litigation 
funding, e.g. for legal clarification of tax or 
regulatory issues 

• No access to unknown parties who 
have an interest in legal clarification

• Standardized and cost-efficient 
tender programs not available 

Potential
demand
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Matching on a marketplace for litigation funding

Vision
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Mission

2

USP
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Everyone should have fair and 
cost-efficient access to justice

AEQUIFIN efficiently connects 
litigants, lawyers, and sponsors 
on an online platform for 
successful financing and 
enforcement of legal matters

Determine a fair market price 
through the AEQUIFIN-Quota 
Balancing in order to level out non-
commercial and commercial 
motives in litigation funding.
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The AEQUIFIN Quota is now the highest of all accepted Minimum Quotas.

USP: The AEQUIFIN Quotabalancing – interactive video at https://www.aequifin.com/en/explainer-videos

30 %

20 %

The litigant can increase his quota 
during the Quota Balancing in favour 

of the sponsors.

25 %
25 % 18 %

19 %20 %

The sponsors can also reduce their 
quota in favour of the litigant.

The Quota Balancing is successful, if at the end of the
specified running time, the required sponsorship is
achieved with quotas, that are not higher than the
Litigant Quota.

Sponsors Amount
request 
18 % 150,000 
19 % 200,000
20 % 100,000
25 % 50,000

Required Sponsorship 
Amount: 500,000 Euro 

AEQUIFIN Quota
25 %

The litigant offers the sponsors 20% of 
the litigation proceeds - the so-called 

Litigant Quota.

20 %

30 %
18 %

19 %20 %

Now the sponsors make their offers -
that means the sponsorship amount and 

their Minimum Quota.

The sponsors‘ offers are sorted in 
ascending order.

Sponsors Amount
request
18 % 150,000 
19 % 200,000
20 % 100,000
30 % 50,000

Required Sponsorship 
Amount: 500,000 Euro 

500,000

25 %
25 %
25 %
25 %
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Getting support of third parties like suppliers, customers and competitors for a legal 
clarification
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Support has paid of
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Main criteria in litigation finance
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Financial standing of the 
counterparty + access to assets

Assessments of the law firms

Financial outcome predictions 
(IRR vs. Multiplier)

Probability for settlement

Expected duration

Major case risks
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Better 
predictions 

with AI?



AI in Litigation Funding - everybody wants to be in AI
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What litigation funders state about AI:

• Identification of interesting cases and opportunities (e.g. LexShares Inc.)

• Risk Assessment (e.g. APEX Litigation Finance Ltd.)
- Outcome predicition
- Timeline predicition
- Settlement predicition
- Costs and awards

• Decision tree: Identification of critical elements via IT-based decision tree

• Litigation prediction startups
- several startups in US and UK funded (e.g. Lex Machina – A LexisNexis Company)
- Some of them already defunct (e.g. CourtQuant Inc.)



Where AEQUIFIN sees opportunities

AEQUIFIN research with machine learning language models for risk 
assessment of case inqueries

AI supported screening of full documentation 
directly in the secured AEQUIFIN Dataroom

Focus on efficient matching of litigants and funders: 
Access for users of successful AI-based risk- and 
prediction models

AEQUIFIN Quotabalancing: Providing a price mechanism 
and co-funding framework  for AI-based quantitative 
portfolio-oriented funding strategies

Analysis/structuring of unstructured 
case documents for due diligence
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However AI has limits
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Want to know more?

Ludwig Zoller
Head of Business Development

Frank-Martin Binder
CEO AEQUIFIN Platform

Mail: ludwig.zoller@aequifin.com Mail: frank-martin.binder@aequifin.com

Find AEQUIFIN
https://www.aequifin.com/en/
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